CASE STUDY | CLINICAL ASSET MANAGEMENT

 HEALTH SYSTEM SAVES $5M+

BY OPTIMIZING CLINICAL
ASSET MANAGEMENT
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OVERVIEW

- Large integrated, regional
non-profit health system

- 12 acute hospitals,
300+ total sites of care

- 3,700+ beds, 3,800 providers

> $S900M value of clinical
asset inventory

WHAT OUR CLIENT SAYS

“TRIMEDX’s insights, data, and
attention to our needs have been a
game changer for our organization,
especially regarding their
assistance finding savings with
bulk-buy projects. We appreciate
the direction our joint relationship
is heading.”

Vice President of Finance



